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” MAPS GROUP FROM MAPS...

- AN B

START-UP
We specialized in custom projects, and FIRST M&A OPERATION SECOND M&A OPERATION
began to grow in 2008 INn the Healthcare Market Entering the Patient Experience sector

MAPS

SHARING KNOWLEDGE
Early steps on our path

towards SCALABILITY
N

)

BUSINESS MODEL
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Total Revenues (Min €)

CAGR: +13%

Millions
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M MAPS GROUP

: SHARING KNOWLEDGE

¢ moauas Revenues composition (%) \
E RECURRENT FEES

~ IPO DIGITAL ENERGY ENABLER
Recognition of value and Optimal management of 2019 2024
a boost to growth complex energy systems 13%
56%

I CAGR: -14%

" MAPS ENERGY

_ |
=

ENERGENIUS @

SMART ENERGY SOLUTIONS IL DOMANI E GIA QUI.

u'l BORSA ITALIANA

CAGR: +28%

44%
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M MAPS GROUP
VR SHARING KNOWLEDGE

-

Total Revenues
2024

19,2 MIn€

2.4 MIn€

3,6 MIn€

4.8 MIn€

CAGR

CAGR15.54): 27%

CAGR(22-24): 23%

CAGR 1924 ¢ 21%

OUR HISTORY IN REVENUES

Products

| HEALTHCARE PRODUCTS

! ENERGY PRODUCTS

B OTHER MARKET PRODUCTS

B CUSTOM PROJECTS

BUSINESS
MODEL FOCUS

2024 REVENUES SPLIT



N aescrove OUR FUTURE

2025 -2027 CONSENSUS TOTAL REVENUES AND EBITDA

/X\ .
MIDCAIP (-) EBITDA Margin

40

540 €

Michele Mombelli 35
Michele.Mombelli@tpicap.com 20
25

KIRP |

4,64 € ARTNERS 3
10

Michele Filipping i

7,7

mfilipping@Kktepartners.com

Expected revenues split

68%
o/, 0

B HEALTHCARE MARKET REVENUES ENERGY MARKET REVENUES 6

530 € websim

Marco Opipari
research@websim.it
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M MAPS GROUP PROMOTING AND LEVERAGING THE BEST PATIENT EXPERIENCE

. M= FROM DIGITAL NATIVE TO TRADITIONALIST:
e AT VASLSYI =/ ONE PLATFORM FOR A UNIVERSAL EXPERIENCE
ANALOGICAL PATIENT
plol/A 508 PUBLIC HOSPITALS
[ g@\ Age: >'70 Years Total patient: 45%
100% S LARGEST PRIVATE GROUPS (et Total population: 25%
PHYGITAL PATIENT
I ()¢5 Age:50-69Years Total patient: 35%

Le tue prenotazioni / Il tuo biglietto

Total population: 35%

Il tuo biglietto

DIGITAL PATIENT

— Q) Age: 18 - 49 Years Total patient: 30%
] OSPEDALENICUARDA 7/ e lon:
Eu——r—’] OSPEDALE NIGU | s . < 2min (89 m) dAttesta. ] [ Tota | po p U | at ion: 40%

CA"CRANDA e o Se hai bisogno di indicazioni per raggiu
un punto specifico clicca qui sotto.




M MAPS GROUP A TASTE OF OUR PATIENT EXPERIENCE

ANALOGICAL TOUCHPOINT DIGITAL TOUCHPOINT

PRE-VISIT PHASE DURING THE VISIT POST-VISIT PHASE

T8 BT } erad e REMINDER & CHECKING-IN & ACCESSING COLLECTING

DEBT PATIENT

INSTRUCTIONS PAYING THE SERVICE RESULTS COLLECTION SATISFACTION

% PREVENTION Q conTacT
CAMPAIGN N

NOTICES BOTH

(Q COUNTER 2 COUNTER % REMINDER AND @ \C;(I-)I;IO;;I'EBBC:;I'T&
LEGAL VALUE

CHATBOT & CHATBOT &

@ VOICEBOT @ VOICEBOT

WAY FINDING

PATIENT

PATIENT
PORTAL PORTAL
é NOTIFICATION D

o CATIO NOTICES BOTH
PATIENT NOTIFICATION
OR FOLLOW-UP WAITING LIST, Q D

PATIENT
PORTAL

REMINDER AND
PORTAL

AUTOMATIC Q NOTIFICATION LEGAL VALUE

BOOKIN
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OFFER MANAGEMENT

Performance monitoring, Real-time
avallability, Comparative analysis of
Demand and Offer

. e T Selexioni

Andamento [P complessivo (min 89,3% - max 87%)

2619 Indice Performance (1P) complessivo
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A TASTE OF OUR DATA DRIVEN GOVERNANCE: SHORTEN WAITING LISTS

Patented Al-based evaluation of

appropriateness of requests, Management
by Objectives, Audits, Evaluation of success

of specific actions

Y &

DEMAND MANAGEMENT

Wator
[t}
£.11] I LD g 118gg i FTiaan b Thl 2 bcofan oMM
Tenin dsrwn aw e iLER = | ki Tl Ll LaLy 5y a
- LE M 1 1B ] LEL] i ina (AL T
B CASTELFRAMCOEMILLS EbESI-L-VISTTR ESDOCRINGL DEICK 6 CONIDT- ENIOCRINOLOGRER ST Pokemn oo Case 2 2 ute CRE] - WIEITS B D0 ED B0 TIROIDE 1 2 214 L1} E 1 ] ¥
Ebt)5E- 1 YIEITE - TIRO{DE - Oh COVID - EROOTRIROLOLLA UG CARRE PRESEO LASTEL AN COVEY Podlamts (/0 Cila oo Salam TFE] - VIESTA B0 1 ] 2l & I L H I
RANAE-E - SCOLAAFLA A0O0ME RADICLOGIA. FTa Depatain Listararcs) - 500 ADDO Mg B
RADEE-15- ECD TIRGEDE RADICLOGI 'Tr Cugadii Cammimnod - SC0 TRROIDE 1
03T « M - ECO ADDOME | SEvECLIARBUE ATORID CASTELLO-CTE Pry CRRmia] + PGAEC0 ADDDRe [TFT w EE
FOET-1 EC0 TOATEANC POLINMUULETORID CASTELLOWDR BT Py Cmmrid ] - Bt o L0 1
FANET ] COMWERSS LLAGA EDOCARGCOLLD (PO LCSETELLD TR RADIDUOOIADT Pry Cammin | - COMMESEL E00 CARCLCOLLD
FAUGT-E - COMMESEA LUKGRECD MAMMWRR]S [PLE CARTELLD CRERRDIOLOGIAMT Svy Cassalic | « COMMESES LUNGA ETD MAWMARTL
B ViDL [ 1l 118 1T i Hig 1an 184 7 |
L L ] m i1 aid 111 m 104 1.1 11
& SWLLLD 1 B - | -4 24 it r & |
B EABEMED b | b 1] 158 1% 5}
B Witmind ] I8 1 i = 85 Ba w L L
u Prigritsh | LR L Mipares Rmncng © ipgres Prmazkan|
- fzmedn Lings Spvras Lenas i Meoers Al AT ] - VISTTR ARGTCLOVECK 171 A | - Vel
L Gl WCs AnF P LR 1 - WIITTR AT Ca Qg DLETE SR 8B 38 |- VealingBs
Bl Him T AGDARAT - INETIIME INTRIVENCOEA T SO ANTE B0 B3 CRAT] | LB, | Mesmmmctiihi ad qpregitons
Ea Crrrargm garms AL AR - VAT AL CracA BER EF Wb T A EN T EEALH D TICE ~ Mar nnmzzmis ns sgpragunrs
[l 4! Clurgrpn maginy ACDIDNE - IR M ICROS IS & EORTA CTTICE (T B | - N g o sypepeas
N




M MAPS GROUP HOSPITAL INFORMATION SYSTEM

O
g E OUTPATIENT MANAGEMENT

S~

B
m INPATIENT MANAGEMENT

MANAGEMENT OF OPERATIVE PROCESSES OF
HOSPITALS WITH AI-BASED SUPPORT OF
CLINICAL PRACTICE

11



M MAPS GROUP DIAGNOSTIC INFORMATION SYSTEM

C )

M LABORATORY TESTS

@ PATHOLOGICAL ANATOMY

@!%D DIAGNOSTIC IMAGING

STREAMLINED AND SECURE EXECUTION OF
DIAGNOSTIC SERVICES

12
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A s crour MAPS ENERGY: A KEY GROWTH STRATEGY

BUSINESS MODULES

Performance di sostenibilita e criteri ESG

Do e gt T, A Sk v B S SR

) 1846 m 2372¢ ‘ Nodata Nodata

b —— A1

e
I I I I .
= = == = S 2 Y wen ab o= sy =
B St

OPTIMIZE ® oo o0 ® s

MONITOR AGGREGATE

Measure and Reduce costs, Sy

consumption and o
(ESG) Report CHG emicsions Communities

Monitoraggho Industriale

€2.87m 79.80

€252« EEEIEEITI 43460 <ff |0

COMPANY IN THE DIGITAL ENERGY ENABLER FOR REAL TIME MONITORING AND

HEALTHCARE SECTOR OPTIMIZATION

i 180.000 €

- 2,850 kW trigenerators ANNUAL SAVINGS
- 3 boilers of 4 MWt 27%
- 3 refrigeration units of 2.5 MWir

FLEXIBLE and REAL-TIME AlI-DRIVEN CENTRALIZED
INTEROPERABLE monitoring and forecasting and management and
data collection controlling optimization REMOTE CONTROL

14
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” MAPS GROUP
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Cloud-based Al CONTACT CENTER PLATFORM that:

- Connects with customers seamlessly across all digital and voice channels.

Al-POWERED OMNICHANNEL CONTACT CENTER

- Uses Gen-Al assistants to automate conversations and deliver instant, accurate responses.
- Intelligently routes interactions to human agents when needed.
- Makes communication faster, easier, and more cost-efficient.

L)

COMMUNICATION
CHANNELS

200 DIGITAL °°°..
® ..
- ® \>\_/<\ - o
USERS Cﬁf lT‘ CHATBOT

Q ¢

CONTACT CENTER
SOFTWARE

Contatta
)

GEN-AI

VOICEBOT

—

O0~0
0]
X2

ELLYSSE’S FINALS

CUTSOMER
= ]
IN-OUT SURVEY
BOUND

Q) &

CALL ME
BACK

CALL
RECORDER

Tt

CHAT

SYNC CRM
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D veescrove WHAT'S NEXT

4 )
Leverage our leadership position and product quality to meet the

growing market demand for an improved PATIENT EXPERIENCE
across the country

- Y,
MAPS 2 N
HEALTHCARE Build on our experience with large-scale PRIVATE HOSPITALS to

meet the demand for digitalization and automation of healthcare
processes iIn MEDIUM-SIZED hospitals

\ J
4 )
Apply our expertise in managing complex data to deliver DATA-
w P{FX DRIVEN GOVERNANCE for our clients
\_ J
MERGE & ORGANIC
ACQUISITIONS GROWTH
4 )

Use our unigue combinatio of GEN-AI, OMNICHANNEL, and
PATIENT EXPERIENCE to accelerate the digitalization of patient

relationship management
- J

18




N aescrove WHAT’S NEXT

4 )

Address the growing needs for CARBON NEUTRALITY of buildings
seconding the EU Green Deal

\_ /

4 )

Capitalize on our ready-made ENERGY EFFICIENCY solutions for a
reduced time-to-market and highest margin business

\_ /

¥ MAPS ENERGY

4 )
Leverage our product leadership in ENERGY COMMUNITY

Management software to become the undisputed reference player in
/‘lj‘\ this market

\_ /
MERGE & ORGANIC
ACQUISITIONS GROWTH

4 )

Expand into INTERNATIONAL MARKETS to scale our offering and fully
seize opportunities in the EU energy transition landscape.

\_ /

19
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A s crour SEASONALITY AS A KEY TO INTERPRETING OUR RESULTS

Total Revenues (/000 €

20.000

15.000 14.48]

12.952 13.006
11.797
10.655 10.872
10.000 9 417
8.353 8.676 8.52]1
5.000 I
TH TH 2H TH 2H T1H 2H 1H 2H
2019 2020 2021 2022 2023 2024 2025

21



D wescrove 2024 IN A GLANCE

ORGANIC INCREASE IN REVENUES RECORD-LEVEL PROFITABILITY

0 0 0
+8% .03 +47% . 5053 -44% . 50

__ Custom Projects
Min €

2023

25%
18%

n 2024

2025 2024 2023 2024

EBITDA
Total Revenues and Net Financial Position
EBITDA Margin

22



M MAPS GROUP 2024 REVENUES INCREASE BREAKDOWN

#1705 2023 +1570y5 2023 ~9%s 2023
17
+38%
2023 Maps Maps Maps Maps 5024

Revenues Healthcare Energy ESG Lab Revenues

23



| MAPS GROUP 2024 PROFITABILITY BREAKDOWN

SHARING KNOWLEDGE

OPERATING
MARGIN

COMMERCIAL
COSTS

ADMINISTRATIVE
COSTS

2024

28.931k€

53%

15232 k€

14%

4.052k€

16%

4.7725 k€

25%

7.361 kK€

@

Maps
Healthcare

18.459 k€

56%

10.353k€

13%
2 464KE

14%
2578 k€

29%

5312 k€

9

Maps

Energy

2.363 k€

44%
693 k€

46%
733 k€

32%
513 k€

10%
228 k€

Maps
ESG

2.994 k€

50%

1.490 k€

18%
535 k€

18%
542 k€

15%

451 k€

s
Maps
Lab

1.055 k€

46%
2750 k€

5%
320 k€

18%
1.092 k€

23%
(1370 k€)

24



M MAPS GROUP 2024 NET FINANCIAL POSITION EVOLUTION BREAKDOWN

MIn €

Operating Warrant NFP 2024
Cash Flows Conversion

NFP 2023 CAPEX

cASH 59 — . 63

25



MAPS GROUP

' II SHARING KNOWLEDGE

/000 €

Operating Revenues

2024 RESULTS SPLIT BY BUSINESS UNITS

MAPS
¥ HEALTHCARE

M MAPS ENERGY

M MAPSLAB

Total

- o/w Recurrent Fees 7,369 48] 1,730 2,175 11,756

- o/w Services 11,036 1,101 1,264 3775 17,176
Other Revenues 54 781 39 32 906
Total Revenues 29,837
Production Costs (8,107) (889) (1,504) (3,200) (13,700)
- o/w Personnel Costs (5,848) (526) (1,136) (2,503) (10,013)

- o/w Direct Services Costs (2,259) (363) (368) (697) (3,687)

Operating Margin

Operating Margin (%) 56% 44% 50% 46% 53%
Commercial Costs (2,464%) (733) (535) (320) (4,052)
R&D Costs (1,213) (1,192) (379) (277) (3,061)
R&D Costs capitalized 1,213 1192 379 277 3,001
Administrative Costs (2,578) (513) (542) (1,092) (4,725)

EBITDA

5,312

1,370

7,361

Recurrent Fees (%)

40%

30%

58%

37%

41%

Revenue from Proprietary Products 18,406 1,492 2,994 2,413 25,305

Revenue from Proprietary Products (%)

100%

94%

100%

41%

87%



D vescrove 1h 2025 IN A GLANCE

REVENUE GROWTH PUSHED BY MARGIN COMPRESSION REFLECTS NFP REFLECTED THE IMPACT OF
PRODUCT PERFORMANCE THE IMPACT OF SPECIFIC CLIENTS THE JUNE M&A DEAL

__ Custom Projects
IFRS 16

MIn €

2024

22% 19%

h 2024 Th 2025
VS

1h 2025

1h 2024 1h 2025

Total Revenues EBITDA Margin Net Financial Position

27



MAPS GROUP 1H 2025 REVENUES INCREASE BREAKDOWN

™ SHARING KNOWLEDGE

o) _ o)
+26% \s1h2024 4070 y51h2024

/.000 € +]

@)
9% vs 1h2024
+]

o)
S /Ovs 1h2024

Th 2024 Healthcare Energy Other Custom Th 2025
Revenues products products products Projects Revenues .



| MAPS GROUP 1H 2025 MARGINALITY BREAKDOWN

OPERATING
MARGIN

COMMERCIAL
COSTS

ADMINISTRATIVE
COSTS

1Th 2025

15.780 k€

43%
6.498 k€

153%
1.898 k€

16%
2360 k€

19%
2974 k€

@

Healthcare
Products

10.575 k€

51%
5361 k€

12%
1247kE

13%
1.327k€

28%

2.977 k€

9

Energy
Products

1.263 k€

23%
180 k€

49%
370 k€

40%
308 k€

1%
9 k€

Other

Products

2.887 k€

32%

908 k€

8%
240 k€

15%
418 k€

10%
280 k€

0 90
o oy
o,

Custom
Projects

1.055 k€

5%
50 k€

4%
41 k€

30%
308 k€

(292 k€)

29



MAPS GROUP TH 2025 NET FINANCIAL POSITION EVOLUTION BREAKDOWN

™ SHARING KNOWLEDGE

11,0
MIn €

NFP 2024 ORGANIC el ELLYSSE D
CAPEX ACQUISITION




MAPS GROUP

SHARING KNOWLEDGE

Th 2025 OVERALL RESULTS

€/1,000 1h 2025 1h 2024
Total Revenues 15,780 14,712
Internally generated fixed assets 1,542 1,411
Value of Production 17,322 16,123
Cost of goods sold (1,844) (715)
Staff (8,724) (8,577)
Services (3,257) (3,235)
Operating fixed costs (522) (424)
Operating Costs (14,348) (12,951)

EBITDA

EBITDA Margin (%)

Amortization & Depreciation (1,685) (1,672)
Not recurring costs (68) (217)
EBIT 1,220 1,288
Financial Management & Subsidiaries (315) (302)
EBT 905 985
Tax (344) (408)

Net Profit

€/1,000 1h 2025 2024
Fixed Assets 32,301 27,834
Inventory 9,890 7,194
Receivables 11,150 10,697
Payables (3,171) (2,345)
Other Current assets & liability (5,079) (3,282)
Total Funds (7,804) (7,414)
Net Capital Invested 37,346 32,686
Shareholders’ Equity 26,339 25,731
- Long Term Debt 9,210 6,179
- Short Term Debt 0,231 7,125
- Cash & Equivalents (4,434) (6,350)
Net Financial Position 11,007 6,955

Total resources of financing

31



A s crour 1h 2025 RESULTS SPLIT FOR BUSINESS UNITS

MAPS ,
/000 € " HEALTHCARE M MAPSENERGY 8 MAPSLAYERS. MINDLAB Total

Operating Revenues

Total Revenues

- o/Ww Recurrent Fees 4248 275 882 25 5430
- o/w Services 0,163 486 1,982 1,028 9,658
Other Revenues 164 502 22 2 691

Operating Margin

Production Costs (5,049) (582) (1,956) (1,003) (8,590)
- o/w Personnel Costs (3,747) (466) (589) (717) (5,519)
- o/w Direct Services Costs (1,303) (116) (1,367) (285) (3,072)

EBITDA

Recurrent Fees (%)

Revenue from Proprietary Products 10,411 _ 2,864 _ 14,038

Revenue from Proprietary Products (%)

2,977

41%

100%

36%

95%

31%

100%

(292)

2%

4%

Operating Margin (%) 51% 23% 32% 5% 43%
Commercial Costs (1,247) (370) (240) (41) (1,898)
R&D Costs (713) (520) (258) (4) (1,496)
Capitalized Costs 739 525 266 9 1,537
Administrative Costs (1,327) (308) (418) (308) (2,360)

2,974

36%

93%




MAPS GROUP

SHARING KNOWLEDGE

mapsgroup.it

Maps S.p.A.
Via Paradigna 38/A, 43122 Parma (PR), Italy

Email: info@mapsgroup.it

Pec: mapsspa@actaliscertymail.it
Telefono: +39 0521 052300

P.IVA / C.F: 01977490356 - R.E.A. PR-240225
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