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” MAPS GROUP Speakers

Founder and Chairman

He graduated in Software Engineering at University of Bologna and started his career as software engineer at DS Data
Systems. During the first phase of Maps he worked in the technical area. After obtaining a Master in Business
Administration at CUOA in Vicenza, at first he moved from the technical area to strategic customer management and

then to internal organization, finance & control and strategic development.

Gian Luca Cattani

R&D Director

Degree in Mathematics cum laude at the University of Parma; MSc and PhD in Computer Science at the University of
Aarhus (Denmark); Master in Technology and Innovation Management at the Bologna Business School of the University
of Bologha. He was a researcher in Logic and Semantics of Computation at the University of Cambridge (UK). He is the
author of several scientific publications in Theoretical Computer Science. For twenty years he has been involved in

software development Bespoke solution for complex organizations. In MAPS since 2008, he was appointed R&D Director

In 2017.
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What we are

@ The Challenge: TOTAL i 24,7 min A
The challenge for Maps is extracting business value from data REVENUES 2
+ 15%
What we do: .
We develop data-driven products that help our customers to
2021 2022
take better decisions and redesign their business models \§ J
Scalability:
é Our strategy is to deploy each of our Proprietary Products to EBITDA )
Mmany customers
A Focus: 50min  __—— 59min
@ In the Digital Transformation Market, we are focusing on | s ]
healthcare, energy and ESG _ 2021 2022 y
( ° \ /REVENUE
bp| COMPOSITION
T~ T~
Certified CAGR 18-21:5{ CAGR 21-22:33%
: : -Products
Ithvat!Ve - Bespoke Solutions 31% 72%
enterprise
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MAPS GROUP The main markets in which we operate
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Healthcare
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What we do




M MAPS GROUP
SHARING KNOWLEDGE

Maps Healthcare is the
heart of our Group.
Despite its maturity,
future revenue growth
Is expected due to the
INnNnovativeness of our
products

I Others BU
Maps Healthcare

2022 Total Revenues

MAPSHEALTHCARE

Maps Healthcare

With Maps Healthcare we provide products to address new disruptive digital trends, which

have not been fully exploited yet

Our mission is to deliver patient-centered products to hospitals, outpatient care facilities and
local health authorities in order to enhance the Healthcare System

We accompany healthcare organizations on their path of digital transformation towards

'connected care' models

U

A
m 5 Regional authorities

420 Local Public
Health Structures

15 Bilions Euros

provided by PNRR to the
:€ digitalization of the Italian
healthcare system

0ooo
<oz
000

110 Private companies

(}: 80 Analysis laboratories

Collaboration with leading
research centres for the
l":"\

dissemination of Digitalisation and

Data Care

Universita Cattaneo ‘

£z POLITECNICO
;3..3 ,'-_}‘;;‘ MILANO 1863
B SCHOOL OF MANAG

samscine  HIITISS Europe




M MAPS GROUP New Healthcare needs

Telehealth

EU4HEALTH : 5,3 Bln €

<

Healthcare

Private Public
sector sector M MAPSHEALTHCARE

\5 Pandemic crisis

&h

_/ :

P.N.R.R.: 15 BIn € 59 Patient Experience




M MAPS GROUP Our Healthcare offer

Patient
Journey

For omnichannel and multi-channel
communication at each stage of the

patient care pathway

Telehealth

-

To remotely assist\':“.’

and monitor
patients

Diagnostic
Information
System

To digitalise diagnostic
and radiology
workflows

Hospital
Information
System

To manage the y
processes of visits,; day
hospital and patienta,
hospitalization |

Data
Driven
Governance

[0 make strategic and
operational decisions
pbased on data

0 ensure business
itinuIty of platforms




“ MAPS GROUP Example of our Healthcare products - ZeroCoda and MR-You

PERCORSO DAY HOSPITAL 12:02 \‘“& | :
NUMERO STATO ATTUALE PERCORSO Pag. 9 dil6 - .
Z E R 0 C 0 DA M R YO U 2 CENTRO PRELIEVI DAY HOSPITAL ONCOLOGICO PERCORSO B Q‘ “ e
PATIENT JOURNEY SOLUTION PATIENT JOURNEY SOLUTION B 005 é PRELIEVO ENATIEO @ PRELIEVO EMATICO B~ s/ bor @@'
in attesa - ’ 7 : y
CENTRO PRELIEVI A HoSP A ONEOL oG08 PeRCE0 = = /
A O.I 3 PRELIEVO EMATICO & PRELIEVO EMATICO |
in attesa
® . EVO EMATICO
A suite of apps both mobile and S PRELIEVO EMATICO
in attesa O VISITA AMBULATORIALE
web, kiosks, and digital signage A Ol4 e e
o i e el TESEO XL TESEOM TESEOS
to seamlessly streamline access Y A HoS s ONCS oA pescoRD S
° @
to healthcare services B 007 g rmevmommnee ot PREUEVO EMATICO
in attesa 0O VISITA AMBULATORIALE
www.artexe.com
= 4
- 40+ million patients o [ che cosa il =
15:50 = : 7 09 13 A 020 AmD. U
access every year healthcare i T o e triaged (e
SRS ARSNO SALA w " " Gli utenti che accedono in Pronto — L P recaabuces - . . v i J '

Soccorso vengono accolti da un
infermiere specificamente addestrato

' Ing ZeroCod d
s che raccoglie i dati anagrafici e valuta e 7 = e . o
ST = la complessita del quadro clinico. > - ~ — o ’ A () A » .
r O u Medicina . Tale procedura & detta Triage. - = Mt Ty, S . y g .
= ST == ——— S ‘o,',’A 2 n:'": 020 - \,\,— : 4
.

Il Triage non serve a ridurre i tempi di attesa
bensi a garantire che i pazienti piu gravi

- 580,000+ waiting hours saved =on s .

In relazione alla gravita del caso

l'infermiere assegna un codice T . = i P 5 o . ~

In accessi ng healthcare services B B ™ 2ctnioo st uncoote i ) : ~ e A Amb. 0O

RDRERGR alle prestazioni e attribuisce un

o per la chi ta, nel
rispetto della privacy.

= S o ) == i artexe.co
Il termine francese “triage” ) SO ey cxpin | ciogit ‘ ‘
risponde ad un principio S " b l y N PQ
ne o ¢ 4 P : i . .
fondamentale: = : /| # B DR
3 ey enpih & 4 - A - A
“i casipit urgen e ve ) s ¢ ASS

y ) 4
* Banda specializzata a rapi | LA APERLO
oete y
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>

v,

g CLINIKA
<

A Healthcare Analytics Platform, based on
MAPS patented method for clinical text
understanding, to extract value from the data
and helping healthcare providers in using
appropriately diagnostic resources

- 20+ million
diagnostic test requests and
referrals are analyzed every year

Example of our Healthcare products - Clinika

referral Guideline start
Neuro MRI 2012
Osteoarticular MR 2013
Colonoscopy 2014
Gastroscopy 2014
Neurological CT Scan 2015
Osteoarticular CT 5can 2015
Vascular EcoColorDoppler 2016
Thyroid Pathology 2016

Gastroenterological examination 2016

201
29%

28%
27%

16%
17%

13%
14%

15%
9%

2012
61%

64%
54%

38%
41%

32%
31%

36%
7%

2013
6/7/%
70%
57%

43%
45%

35%
32%

43%
14%

Percentage of Appropriate Referral Requests
Measurements Taken Independently by a Customer LHA (AUSL)

YEAR
2014
68%
1%
59%
44%
46%
42%
34%
45%
19%

2015
1%
75%
65%
47%
47%
44%
33%
48%
30%

2016
1%
73%
70%
J0%
47%
2%
35%
52%
32%

2017
1%
74%
70%

>0%
46%

>8%
37%
33%
33%

10
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A %
AIASI

A configurable Electronic Health Record
system for Hospital Departments specifically
designed for managing the patient care
process

- 30,000+
Healthcare professionals use
SISWeb

O

‘ ~ Codice I Elenco esami prenqtabili
Seleziona | 2859  ECOCOLORDOPPLER ARTERIE RENALI
| [ seleziona| 1334 ECOCOLORDOPPLER DEI TRONCHI SOVRAORTICI O EPIAORTICI O CAROTIDEO
: 1331  ECOGRAFIA ADDOME COMPLETO
[ seleziona | 1296  ECOGRAFIA MUSCOLOTENDINEA
| @] 1291  ECOGRAFIA PELVICA
Seleziona | 1284  ECOGRAFIA TIROIDE-PARATIROIDI
‘ Codice Elenco esami selezionati
| mod. | | canc. | 23 VISITA REUMATOLOGICA

)

=

| Data 02/04/2014
Nominativo XXOOOOXXMXAXXX XXXXXXX
Residenza XEKXXXXX

1D 2014573688
XXXXXX
Data nascita 14/03/1966

Ora 11:00 Y

= a 4

Dossier sanitario

# STRUTTURE 8 OSPEDALE "MADRE GIUSEPPINA VANNINI" ORTOPEDIA E TRAUMATOLOGIA

MORI, ANTONIO | 188191 Maschile 1-set-1935

TORACE (2 pr.)
17-mar-2017 13,

1: AP Supino

& MORIANTONIO

Qta

ADMIN

Example of our Healthcare products - lasi SISWeb

ADMIN

20/00/1081

0000000000000000

Awviso email

Avviso sms

Lista documenti

Referto 23/06/2017 13:53
Laboratorio
INI - DIVISIONE GROTTAFERRATA

@k

23/06{2017 13:53

Referto
Laboratorio

INI- DIVISIONE GROTTAFERRATA
T 1

Referto Radiologia 23/06/2017 12:42
INI- DIVISIONE GROTTAFERRATA
-

Referte Radiologia 23/08/2017 12:42

Guida @
=Mz

-

4 3

Page:

[ |
2SN

1 of 1 = + Automatic

Laboratorio Analisi
Direstore: Dott.s5a Fabiana Vita
c - 000 rotiaferrata (RM

ISTITUTO NEUROTRAUMATOLOGICO ITALIANO

Solo non letti

-

Solo non scaricati

Tipo documento

Via S. Anna s 45 Gy
Tl Centraling 05/942851 - Tel. Laboratorio 05/84285253

Provenienza: ESTERNI GROTTAFERRATA  Cognome:  PROVA
Mome: DSEWEE
Data accettazione: 230617 13.38.50 ID Richiesta: 12004420
Madico richisdents: Madico Esterna Data Nascits: 13011371 Sesso: M Dalla data
Codice Fiscale: FRVDWET1415E204D
Cod Assistito: 533500
E1ame e . et o Valor! o mtssimants
CHIMICA CLINICA
Alla data
Creatinina Cingtico Bicromatico 1.0 mga T 13
¥alidawwd= Dv.nz dwmz Meria Ié Ganombastina
FUNZIONE TIROIDEA
TSH Chemasmingsconz 4,000 i naso 5000 Ordina per
FT2 Chemiluminascanza 3,00 g 220 420
FT4 Chemiluminescanza 1,00 ngd [ 176
Valldoss e De. s deme Merin Dt Ciommbaszns
ESAMI ESEGUITIIN SERVICE Esami
Ab Anti Insulina Immuncsrzimatic 2500 Al Negate <12
Dibo 1218 Ab ANTI PIASTRINE
= a 4
@ Home Dossier sanitario
E  Admin - "
# STRUTTURE & OSPEDALE "MADRE GIUSEPPINA VANNINI™ 8 ORTOPEDIA E TRAUMATOLOGIA
= Dossier

TERESA
CICCHETTA

30/05/1834
CCCTRS34E70G838C
RICOVERATA IL 20/03/2017
ALLEOT:18

UMBERTO
N'AMADIN

ROSALIA
CORONA

09/10/1935
CRNRSL35R49H501R
RICOVERATA IL 18/03/2017
ALLE 08:53

FRANCESCA
NI 1L IRFDDE

MARIA
AIELLO

14/04/1928
LLAMRA2BD54LB45N
RICOVERATA IL 07/03/2017
ALLE 18:02

EDDA
CRESCENTINI

27/01/1937
CRSDDE37A6TH501C
RICOVERATA IL 20/03/2017
ALLE 08:17

LUCIA
EACCENDNA

o

Fascicolo Sanitario Elettronico

NI ONLINE

ale per le
prestazioni
in Regione

i

Insieme dei dati e delle informazioni cliniche

che costituiscono la tua storia sanitaria

personale, raccolti in formato digitale.

Scopri di piu*

Accedi

COSA PUOI FARE

Il mio medico di fiducia

Il servizio piu’ comodo per scegliere o revocare

il medico di famiglia

Scopri di piv’

a

Ricerca MMG/PLS e ambulatori

Per individuare e geolocalizzare studi

MMG/PLS su tutto il territorio regionale

COVID-19 - Vaccini
PRENOTAZIONI VACCINAZIONI

Prenotazioni vaccinazioni su sistema Poste

Dal 16 dicembre aperto ai bambini 5-11 anni

Scopri di piu’

a

[]

Deleghe ai servizi on line

Per inserire una delega da parte di un adulto o

minore

Scopri di piu’

C

ZORISLAVA
CERNI

09/02/1924
CRNZSL24B49E09EB.
RICOVERATA IL 24/03/2017
ALLE 12:50

MASSIMINA
D'AGOSTINO

28/05/1947
DGSMSMATEESITAIM
RICOVERATA IL 24/03/2017
ALLE 15:18

SALVATORE
GIUFFRE'

01/02/1940
GFFSVT40B0113701
RICOVERATO IL 27/03/2017
ALLE 07:22

11
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ALCHYMIA

LABORATORY INFORMATION SYSTEM

A product for end-to-end efficient and

error-free management of laboratory test

services

- 5.6+ million
Tests produced every year

Patient diagnostic

ALCHYMIA

LABORATORY INFORMATION SYSTEM

Example of our Healthcare products - Alchymia

Patient journey

ZEROCODA

PATIENT JOURNEY SOLUTION

+ N

MR YOU

PATIENT JOURNEY SOLUTION

N~

|

“Centro Prelievo Facile”

Alchymia has been combined with ZeroCoda and MrYou to provide a best-of-
breed patient journey experience for laboratory diagnostics

S

® Automatica O Check-in O Check-out { Consegna Consultazione referto &:;Wr,)_m] M,g:;g: [ﬂ}}*@_} h“ie‘:‘-ﬂ“‘]
Ricerca campioni Dati anagrafici
| Data |Ora |Cod | Nominativo |8 |Datanas. |Eta | Provenienza  |S|F |M|W|C |V |R|F |Note |
1d 052900002¢ Cod.Fis. PRVSCSA5T52H769E (] 02/09/2020 15:07 00010 PROVA SCS @ 01/01/1958 62,8 CP.TOR Q999 i
bata /- | @] Nome  PROVA SCS Eta’ 75
o o | Cod | Esame | Risultato |# | Precedente | Data |Q|K |V |R|F |Valorinormali ]
odice -
Reparto (000001 - CARDIOLOGIA DH ASCOLI [J o001 MO E
U o1 WBC 5,00 x 10*3 /mmc 5,00 29/03/2018 O PP Q9 d=4,008a 1000 4,00 10
Immagine campione Campioni accettazione
(J o2 RBC 5,10 x 1076 / mmc 5,10 29/03/2018 QPP 450 550
-i v | 1d Des. provetta S|N|Chkdn | Ope chekin Esec.
Stato O Check-in I_J | | KILT | | | MI - Hgb 4,0 g/a1 1 13,0 i in Q9P 125 170 ]
. , [l 00529000025  CHIMICA o] AP
Checkin 01/06/2020 - 10:29 z (] o4 Hct 42,0 42,0 29/03/2018 QPP O 400 500
C . % 1 : ;
SO SI [| 02500002 __Lconc 1" 8] 1029 [ucs computer:_Lae | « o, :
(J os MCcv 82 r£1 82 29/03/2018 QPP QD 8098
(J os MCH 29,0 pg 29,0 29/03/2018 QIO =270 310 Y,
O o2 MCHC 33,0 g/dl 33,0 29/03/2018 QPP QO 320 360
[J os PIASTRINE 180 x 10"3 / mmc 180 29/03/2018 QPP Y 150 400
J o9 Neutrofili 45,00 2 45,00 29/03/2018 QP9I QO 4000 7500
[J 10 wuNFOCITI 22,00 = 22,00 29/03/2018 QPP Q 2000 4500
@) =1 Monociti 3,00 & 3,00 29/03/2018 QPP Q 100 10,00
[J 12 EOSINOFILI 2,00 = 2,00 25/03/2018 QPP Y 000600 .
Eéas BASOFILI 0,20 ¢ 0,20 29/03/2018 QDDA 000 1,00 Y
Prenotato  29/05/2020 - 15:01

12




MAPS GROUP Example of our Healthcare products - Salute a Casa

SHARING KNOWLEDGE

m + parmLm & ] wrel W Caaems (3 s e b
T8 WEIEENIEHI == PRCERALL 1l
&, Facls Barchl
i 1!"' [T P
b Kisurazimni I Varsa 1L [
- Wi P
&
FEETES THEJRIATA DA AL . i His 0N i k
R
B R
Fapeemas  Dibe Meesls  sdeer e st SR
! ALLmER
L N
o LY
--.' o

.
AR

air .
E] & PAZIENTI & > Paziente3di135 @ Contatta [ Chiudi Rapporto
Qugdean iy
QUADRO SINOTTICO A. FAMILIARE A. FISIOLOGICA A. PATOLOGICA DATI PAZIENTE
i Tp=
i LT . =, Paola Bianchi
. . @ -h‘J_, Donna, 74 ann
37 1R
i PROFILI Andamento terapia Vedi Schema Terapeutico >
- ol o Diabetic Cardiopatico &
—~ Ogg Ultimi 7 glorni Oggi
CONTATTO x
. § 34712345678 Fermaci
[E] Federlico Bianchi (Figho) 10 assunzioni I | 4
“ " o = | e B3
Salute a Casa” is a complete telehealth SRR
Cane, Gatto
@ Altre Program... N
® FATTORI! DI RISCHIO ) i 25u3 ~ =
Fumatrice; Ex-Fumatrice Bl
or |
D ilir
’ ’ + MOSTRA ELENCO TERAPIA

[ ] ® o [ )
anning, tracking anad transmission o Avita e
S <
’ HH Piano Terapeutico Allarmi attivi
R . . < Merceledl 23 Settembre 2220 > = — '
d t d t I f t Monitoraggio ® Alarme ® Allarme ° Ness l
a a I I I I g I a O r I I I a @)10:00 DOPO LA COLADIONE ? Impostazioni % %
v P
Freq Cardiaca Insulina
ASSUNZIONE FARMALD 65 bpms 130 mg/dl - 1X 100 mg
@ rilevamento 16:05 @ rilevamento 22:05 Rilevamento -
Cumadin 10mg TR
compressa
Ho preso il farmaco 2 : :
Riassunto anamnestico 4 Documentazione 4
28 Gigno 2020 / Dott. Martino 2 Ricovero problema cardiopatia 01/01/2018
Cartella clinica
MISURAZIONE Diagnosi: Broncopatia cronica ostruttiva.
[ Ricovero problema cardiopatia 01/01/2018
. - ufficienza respiratoria acuta in BPCO, Cartela difik
Spirometria rdiaco, paraparesi Al in esiti di vasculite bty
Pazienti Cerca per nome paziente o codice fiscale 2 Importa Filtri “) Reimposta Altre patologie: asma bronchiale, pregressi episodi di TPSV, D Ricovero problema cardiopatia 01/01/2018
m polimialgia reumatica, spondiloartrosi € osteosrtrosi Cartella clinica
Stato del monitoraggio Familiarita: Il padre della signora & deceduto a 72 anni in Y Ricovero problema cardiopatia 01/01/2018
conseguenza di complicanze da BPCO Cortalls dinica
Some Chat TUTTI | PAZIENTI  CON ALLARME DA CONTROLLARE OGGI NASCONDI FILTRI ° v | Controllati di recente B R s s b R i
[} o respiratorie 3 Ricovero problema cardiopatia 01/01/2018
. @ Controllati oltre 3 giorni fa Peso, Altezza, BMI: 68 kg, 1.70 cm, 23.5 Cartella clinica
135 Pazienti Seleziona Tutti Visualizza come 88 Ordina per Nome Alfabetico A-Z v 1 |
- 5 s oo In attesa di terapia
AT g @ 12:30  PusvA i PRANZO p
g v ins 137 o Archiviati
In AN i wa peas o ~ Storia clinica rt
LRE
% ASSUNZIONMT FARMACD
1y : ]_;[_ aee J;L wesn ];l ase Stato di allarme
o M Cumadin 10mg - 'S @ g -~ N C N C Al S data ‘arulvué ®  Riassunto anamnestico
2 3 COMpresss i Loret or 8
- Pt S GRE R T T : Nessuna trasmissione
Merr favzrd s eeevant ins —— Pelle : ?
TETIrre — al . . Sl
s > ] : |2 Paola Bianchi Nome Cognome Nome Cognome Nella norma Link cta
= ATTWITA . ' ® Allarme Nessuna Trasmissione ‘ )
data attivith Titolo attivita
g Foltaziaczalv i aann L@ : - } ) Profilo paziente {
aradwpatico lapetico ardiopatico habelico drawopatico labetico
Cardiopat Diahet cardiop, Diabet Cardiopat Diab
NEAS Loy wma Cerca un profilo... !
o € +393211234567 (D 01/07/2020 € +393211234567 (@ 01/07/2020 € +393211234567 (@ 01/07/2020
WA A LML S A SR SIS Medico di riferimenta
VISUALIZZA PAZIENTE VISUALIZZA PAZIENTE VISUALIZZA PAZIENTE ! e

Cerca un medico

NC NC o

a struttura

$ Nome Cognome Paola Bianchi Nome Cognome




N wescrovr Maps Energy

With Maps Energy we provide products to address:

« Energy efficiency optimization (monitoring — saving — diagnostic)

MAPS ENERGY

« Optimal Management of Energy Communities (management — engagement - feasibility study)

* Predictive maintenance of energy systems

Maps Energy is
expected to increase its
revenues, according to
the expected growth of
this market

1° Established Italian Energy Community uses
a our Solution

Expected Energy Community
partecipant in 2025! (.000)

Both pioneers and enterprises who want to build
é% an Energy Community refer to Maps Group for
advice and products

North 1,024 217

Our products Rose benefits from an international
- context for its development as well as from
South 230 va European funding

q\/"l 8.5 trillion of data points monitored annually

I Others BU
Maps Energy

1. Electricity Market Report, Politecnico di Milano

2022 Total Revenues
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M MAPS GROUP An overview of the Italian Energy community market

0.0
0

#3 ARERA ,
e\*} Autorita di Regolazione Testo Integrato sull’Autoconsumo
per Energia Reti e Ambiente Dl.ﬁ:uso (-I- | A D)

Non-reimbursable financing for an
ammount of total 2,2 Bln €

Next Appennino programme:
« 68 MIn €

*

MINISTERO DELLAMBIENTE
E DELLA SICUREZZA ENERGETICA

Implementing decrees (coming soon)

Call for Energy Communities :
« 4MIn €

REGIONE SICILIA

. - Call for Energy Communities :
ERegloneEmllla-Romagna . 2MIn€

REGIONE Call for Energy Communities::
@ LAZIO [ e TMIn€

Next Gen. EU

Horizon

Sallde )Y
Community

Markets

s

Qceq
s lerna
<~ @DISON

15
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SHARING KNOWLEDGE

Contatori

% Consumo consigliato per oggr
- 09:00-13:00

Performance di outoconsumo
dello comunita

Nell’'ultima ora

63,5 KWh

Grafico giornaliero

Our Energy Products

f ROSE

ENERGY COMMUNITY

< Creation, management and

optimisation of energy communities

“*Energy data monitoring and

performance improvement

“ Incentive allocation with configurable

algorithms

< Balancing communities through

member involvement

€ 315,65

16



MAPS GROUP

SHARING KNOWLEDGE

o

ROSE

ENERGENIUS EFFICIENCY

€

*Reducing energy expenditure by

eliminating inefficiencies

*Analysis, KPls and control of

energy resources

“ Optimal adjustment of systems

even remotely

Our Energy Products

Consumo energia

| ].* 1 X
J L_’ L el N _H«_._M,JL‘JL“J\_J (A

03/22 03/24 03/26 03/28

03/30 04/01

Periodo meta Marzo 2022 - meta
Aprile 2022. Consumo medio orario
pari a 8 kWh. Rispetto allo stesso
periodo dell’anno precedente,

abbiamo un miglioramento > 40%

W LJ\A WAL LA WA

04/03 04/05 04/07 O i

min max avg curr

Generale ~_©™ Media Massimo o
\ 9.7 kw 3.9«w 14.9w
15kwW
Corrente Media Massimo

Altro
1.3kw 0.7 kw 1.9w
BarieraAria .~ Media Massimo
0 kw 1.0kw 7.4xw

86kwh 13.3kwh J1.36kwh J0.485
50kwh 15.0kwh § 2.30 kWh 239
13kWh 14.7kwh J 4.65kWh 3.96

Corrente Media Massimo

Climatizzazione

Massimo

llluminazione

AAAAA

1200 05/160000 05/161200 05/170000 05/1712:00

ﬂMMﬂNMMg

Benchmarking
- Ban

D'AOSTA

: [l oTTiMO
BUONO
DISCRETO
SCARSO

Il DISCOMFORT

05/1016:00 05/1 000 05 0800 05/1116:00 051 20(]00 0sn 7800 05/1216:00 053 D D 30500 05/1316:00 05/140000 05/140800 05141600 05/1500.00 05/1 SOBD 05/1516:00 05/ 6000 05/160800 05/1

61600 05/170000 0517 08 00

0.00925kW  0.122kW 0.0139kW  0.119 kW
0798kW 106 kW 460KW  B.52KW
1.03kW  30.1kW 120kW  178KkW

ROSE

PREDICTIVE MAINTENANCE

€

<+ Predictive maintenance of

electrical installations and

networks

2 Detection of anomalies

“* Decision support

“*Machine Learning and Artificial

Intelligence for data analysis

17



M MAPS GROUP
SHARING KNOWLEDGE

With Maps ESG we provide products to improve the digitalization of corporate data to
extract sustainability value from it:

MAPS ESG  Measuring and communicating societal objectives and achievements of corporations and
institutions

 Managing employees’ objectives and achievements increasing their empowerment

Future revenue growth is
attributed to the increasing
importance of ESG
objectives for Pubblic
Administrations and Private
Companies, which will
require efficient reporting
tools

Eﬁectiveness Management

« Performance Management « Employee Portal

« Payroll
Protection 70
* Quality Assurance e )
+ Risk Management Planning
« Staff requirements
Efficiency .
« Controlling activities Detection
* Management accounting Value Value  Presence ans Technical management
- L Governance People
ommuhnication
” Development
Others BU « Accountability =" ,
Maps £SG . Stakeholder Engagement « Staff training and evaluation

2022 Total Revenues

18



A s crour Open Innovation, Bespoke Solutions, and Non-Scalable Products

INn Maps Lab we address the needs of typically large and strategic customers through custom solutions:

« Operate with an Open Innovation approach

MAPSLAB

« Using our Know-how to answer leaders needs

« Learn by working, serving best in class clients and research centers

We will continue to work
with first tier customers to
keep learning by working
IN complex scenarios

Some of our clients:

AC/N\ Abraxas o vodafone Chiesi
Capital Management o es
***-\L ’ ’ ’ I Others BU

* - Maps Lab Products
@PIZZAROTTI T efsa .

PHILIP MORRIS SINCE 1910 .
INTERNATIONAL European Food Safety Authority 2022 Total Revenues

Maps Lab Bespoke sol.
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Our M&A Operations




N oo M&A operations

NEW ENTRY MAPS S'p'a' NEW ENTRY

2022

“0se I-TEL S.r.l.

Informatica e Telecomunicazioni

NEW ENTRY ACQUIRED
2022 IN 2019

MERGED MERGED IN

2022 2021
ACQUIRED IN
2018

Artexe S.p.a.

ACQUIRED IN
2021

ACQUIRED IN

SCS S.r.l.

Software & Computer System MERGED
2022

Energenius S.r.l.

lasi S.r.l.
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M MAPS GROUP
SHARING KNOWLEDGE
M&A drivers

/il Industrial project & long-
term sustainability

Product synergies

]"\, Recurring revenues from
e_° proprietary solutions

M&A Drivers

Aquisition made in 2022

MAPSENERGY

——
\J ENERGENIUS

SMART ENERGY SOLUTIONS

Total revenue (2021):1.21 MIn €

 From proprietary solutions: 60%
 From recurrent fees: 10%

Advanced Energy Data Analysis and

Optimization of complex systems

MAPSHEALTHCARE

IL DOMANI E GIA QUI.

Total revenue (2021). 2.45 MIn €

 From proprietary solutions: 68%
* From recurrent fees: 63%

Telehealth and Multichannel

Communication

JpLimist

INSPIRE INNOVAT I ON

Multichannel Interactions:
e Chatbot e Voicebot
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M MAPS GROUP Focus - Energenius acquisition

Structure of the operations

> 4

ENERGENIUS

SMART ENERGY SOLUTIONS

Acquisition of 51% of Energenius S.r.l. share capital
« € 842,635.00

« A Single Enterprise Solution for the energy efficiency of complex

aggregates (i.e. industrial sites and areas, office centers, hospitals, large The acquisition of the remaining 49% of Energenius Sr.l. was
office buildings, university campuses, ports, utility efficiency systems, and completed in April 2023:
large energy communities) * €2400.000 paid in cash

« Other € 600.000 will be paid in cash at the end of the 24th
- Improve energy efficiency of the Energy Communities month following the closing.

- Cross/Up Selling of Maps Energy solutions (gamification engagement -

predictive maintenance) as well as Energenius solutions (GEMSs)

- Tranche done - Tranche to be done -



” MAPS GROUP Focus - I-Tel and Optimist acquisitions

Structure of the operations

Acquisition of 70% of the share capital of I-TEL S.r.l:

« Cash Transaction: 49.9% of the shareholder capital for €

IL DOMANI E GIA QUI. 2,903,629.80
« Stock Transaction: 20.1% of the shareholder capital

. conferred against Maps Stocks ( €5.05 each) for a total
Svynergies
amount of € 1,169,600.20
QpLimist

INSPIRE INNOVATION

« Completion of Maps Healthcare's Patient Experience solutions,

100% Optimist acquisition, totally paid in cash for € 300,000.00

« Technological communication services for the remote interaction of Call Option for the acquisition of the remaining 30% of I-TEL

providing new channels of communication

doctors and patients, enabling the provision of telehealth services share capital to be exercised after the approval of the 2024 -

TEL balance sheet

- Tranche done - Tranche to be done ”



Our Results




M MAPS GROUP Business model based on scalable products

/REVENUE FROM
PRODUCTS

5m|n€

|

CAGR 18-21: 50% CAGR 21-22: 33%

I Products \‘
15.2 min €

Bespoke solution

\ 2018 2021 2022

20.2 min €

-~

REVENUE FROM
RECURRENT FEES

' 2.7 min €
\ CAGR 21-22: 31%
CAGR 18-21: 38%
Recurrent fees
Other revenues from Products 7 2min € 9.4 min €

Bespoke solution

\ 2018 2021 2022




o

MAPS GROUP

SHARING KNOWLEDGE

4 )
Total Revenues

EBITDA

Amortization &
Depreciation

5,887

(2,792)

€/1,000 2022 2021
Total Revenues 24,749 21,527
- Internally generated fixed 2795 1997
assets
Production Value 27,544 23,524
Operating Costs (21,657)| (18,496)

5,028

(2,595)

EBIT

Financial Management &

Not recurring costs

Subsidiaries

EBT

Tax

Net Profit

(215)

2,880

(350)

2,529

165

2,695

(224)

2,210

(154)

2,056

432

2,488

2022 N Y4 €247 min
\_ y,
4 )

Recurrent revenues from fees

Net Capital Invested (A+B+C)

€/1,000 2022 2021
A) Fixed Assets 24,225 18,936
- Inventory 5148 3,601
- Receivables 11,593 9,901
- Payables (2,705) (2,489)
Operating Working Capital 14,035 11,013
- Other Current assets & liability (751) (1,2406)
B) Net Working Capital 13,284 9,767
C) Total Funds (5,755) (5,712)

- J

(EBITDA R

2021 -=€ 5.0 mIn
2022 - € 59 min

D) Shareholders’ Equity 17,989 18,083
- Long Term Debt 16,003 12,189
- Short Term Dept 5,632 3,815
- Cash (7,870) (11,097)
E) Net Financial Position 13,765 4,908

Total resources of financing

(D+E)

EBITDA margin 2022: 23.8% (vs 23,4% on 2021)
\_ J

(N FP R

\_ J
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“ MAPS GROUP
SHARING KNOWLEDGE

EBITDA

EBITDA Margin 29.3% 11.7% 20.4% 23.8%

Contribution Margin

Contribution Margin % 56.0% 40.6% 32.8% 40.6% 49.3%

Recurrent Fees %

Proprietary Products
Revenues

Proprietary Products
Revenues (%)

4,347

8,213

44%

14,665

100%

4%

1,208

95%

54%

2,226

100%

1,210

2,332

29%

2,064

36%

€ /1,000 Maps Healthcare Maps Energy Maps ESG Maps Lab 2022

Recurrent Fees 0,445 45 1,212 1,601 9,564
Services 8,220 1,229 1,014 4,083 14,546
Others Revenue 195 286 172 186 839

Total Revenues 14,860 1,560 2,398 5,931 24,749
Personnel Costs (3.7406) (494) (1,172) (2,658) (8,071)
Direct Services Costs (2.705) (263) (323) (754) (4,045)
Total Operating Costs (6.452) (757) (1,496) (3.412) (12,116)
Commercial Costs (1,994) (334) (387) (262) (2,976)
R&D Costs (1,683) (632) (265) (215) (2,795)
Z‘stse;:‘sa"y TEEEIEE TGS 1,683 632 265 215 2,795
Administrative Costs (2,068) (287) (368) (1,047) (3,770)

5,887

11,793

39%

20,163

84%




What'’s next ?




P escrou Growth Strategy

We will support our customers in their processes of Digital Transformation Offering solutions that Extract Value form Data and Help Create new

Business Models

Focus on Growth Trends Acquire Companies Business Model based on Improve our Market
. . Proprietary Products Penetration
R&D investments on Focusing on Healthcare,
trends that we are already and Energy sectors Consolidating our business model based Leveraging on
following and sensibility on on scalable products without ceasing to the growth of the
new near trends mMaintain qualified relationships with first trends that we are
tier customers and to keep learning by following

working in complex scenarios
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MAPS GROUP mapsgroup.it

SHARING KNOWLEDGE

Maps S.p.A.
Via Paradigna 38/A, 43122 Parma (PR), Italy

Email: ir@mapsgroup.it

Pec: mapsspa@actaliscertymail.it
Telefono: +39 0521 052300

Fax: +39 05211770148

P.IVA: 01977490356 - R.E.A. PR-240225
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